














AGRIVI AI Engage

Fostering relationship 
with farmers through 
knowledge and advice!



Project initiative & solution internal:
✓ Internal tool for education and empowering the sales 

team 
✓ Internal tool for accessing & sharing key information

Project initiative & solution external:
✓ Optimize product recommendations
✓ Generating Sales Leads & Opportunities
✓ Streamline Communication with Farmers
✓ Provide Digital Technology and support

AI-Driven Platform for KWS, leveraging AGRIVI 
Engage platform to enhance customer 

engagement and support across 5 (Five) 
countries in the CEE region.

KWS MAIA



Project initiative & solution:
✓ Subsidy information and administrative support
✓ Guidance on Best Practices
✓ Securing national food supplies
✓ Simplified communication
✓ Market insights and planning
✓ Continuous Farmers’ support and education

Partnering with the Barbados Ministry is a national 
initiative to empower farmers, providing them 

essential insights into subsidies, best practices, 
market prices, and government support, driving 

sustainable development across the nation.

Farmer Dave

FARMER DAVE



Project initiative & solution external:
✓ Education and knowledge sharing
✓ Marketing insights
✓ Push notifications
✓ Product recommendations
✓ Generating Sales Leads & Opportunities
✓ Streamline Communication with Farmers
✓ Provide Digital Technology and support

VIDA

VAN IPEREN

Empowering Sales and Marketing efforts through 
central Digital Assistant. 



Project initiative & solution:
✓ Personalized Farming Insights
✓ Access to Local Subsidies and Grants
✓ Community building
✓ Direct communication with local growers

The City Advisor project, designed to support local 
farmers in boosting productivity, sustainability, and 

overall Farmer growth. This initiative enables growers to 
access tailored agricultural insights, information about 
local subsidies, and available resources, fostering the 

growth of local food systems.



























✓ Reaching existing 
and new farms

✓ Building product 
awareness

✓ Branding as a 
Trusted advisor

✓ Capturing real-time 
market insights

✓ Farmer profiling

✓ Sales coach

✓ New product introduction

✓ New insights (use cases, trials)

✓ Onboarding new team members

✓ Onboarding partners and distributors

✓ Improving quality of advice

✓ Improving likelihood of your product 
recommendations

✓ Tailored communication 
based on the farmers’ 
profile and interests

✓ Proactive outreach with 
knowledge

✓ Driving product interest

✓ Positioning versus 
competitive products

✓ Gamification & farm 
engagement

✓ Invitation to events & 
exhibitions

✓ Surveying farms for 
market insights

✓ Recognizing buy intent

✓ Lead generation

✓ Navigating farms to the 
right sales channel

- Sales representatives
- Ag retail / distributors
- eCommerce
- Other

✓ Book a meeting with 
sales representative

✓ Generate a voucher / 
product list for ag retail

✓ Increase share of wallet 
at existing customers

✓ Grow market share 
through sales to new 
farms

✓ Customer care

✓ Product applications

✓ Best practices

✓ Integrate with digital 
platforms for direct 
insights

✓ Engagement & 
gamifications

✓ Customer satisfaction 
surveys

✓ Nurturing relationships 
and brand loyalty

✓ Loyalty programs

✓ Improve market share

✓ Effortless management 
of a farmer network

Sales use cases Marketing use cases Post-sales use cases



Whitelabeled to your brand

Simple activation by QR code

GDPR & Privacy Policy compliance

Introductory farmer onboarding and profiling

Reactive communication with farmers (24/7 availability for advice)

Proactive communication with farmers

Unlimited number of farmers

Central management of all users

Multiple communication channels (WhatsApp, Viber, etc.)

Multilanguage support

Tailored communication based on 100% verified data and farmer profile

General agriculture knowledge base (proprietary by AGRIVI)

AI-advisor training for your brand’s proprietary knowledge bases

Integration with 3rd-party systems (your digital platforms, ERP, CRM, etc.)

Human in the loop (HITL)

Raising awareness about your company and products

Engagement with farmers to drive product interest

Alternative product recommendation

Buy intent recognition

Lead generation (routing interest to the right sales channel)

Booking a meeting with sales representatives

Gamification and education capabilities (quizes, multimedia sharing, etc.)

Market research (surveys)

Event invitations and RSVP
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