Make strategic decisions faster

Analvtics

Service for Automation Standardization and Visualization

of financial and sales reports

by ASPEX



YOU NEED BI
ANALYTICS IF:

Data takes too long to collect from different

123

aCCOU nting systems

It is necessary to know current financial indicators

You want to make decisions faster and more

efficiently

You want to share information within the company and

keep it up to date

You want to free up your employees’ time from

creating reports



BE MORE
EFFECTIVE
WITH
BIANALYTICS

EVALUATE BUSINESS
PERFORMANCE

Dashboards will help you see the
direction of your business and
understand what needs to be
strengthened

DIRECT RESOURCES WHERE
NEEDED

Let the numbers show you the
productive departments and the
underperforming departments
that are not worth investing in

DETERMINE THE BEST PRICE

By analyzing key financial indicators,
you can determine the right pricing
strategy for your products or
services.

CREATE A BUDGET AND
FORECAST

Dashboards will help in
ahalyzing and forecasting future
Income and expenses based on
past results.

MANAGE YOUR BUSINESS
EFFICIENTLY

We will prepare everything for
you so that you make the right
strategic decisions faster.

EXPAND YOUR BUSINESS ON
TIME

Evaluate your business's
profitability and growth
potential using clear financial
charts.




MY NAME IS ADAM, | AM THE CEO AND | WILL TELL YOU
WHAT DECISIONS | MAKE WITH BIANALYTICS

THIS IS WHAT FINANCIAL AND SALES

REPORTS LOOK LIKE

Net income

-120

Goal: 0 (-92504.15%)

Revenue

1 961+

Goal: 0

Cost of good sold

1 044+

Goal: 0 (+2186032.28%)

Gross profit

ol7v

Goal: 0 (+1083132.29%)

cxecutive summary

Liabilities

2471

Goal: 5 020 (-51.78%)

Assets

2 2391

Goal: 4 959 (-54.84%)

Accounts receivable

229

Goal: 119 (+91.91%)

Accounts payable

380v

Goal: 169 (+127.79%)

ADAM’S STORY BIANALYTICS

Eng Thousand units Quarter

Ru Units Bce N

Top 5 sales by product group vs PY

Tosapsos7 [N
Toeapso3i1 N

Toeapso13 M
ToBap8041 -

Tosapso39 M

0 500 1,000

Top 5 inventory groups on balance vs PY b Il & =T &

Tosapsos7 (N |

Tosapgo41 [N
Tosapsos7 [

Tosapso39 [l
Tosapsos3 [l

0 200 400 600

Short-term debt

@ Accounts payable @ Accounts receivable

e

Aue ®es Map Anp Main WMiwoH WMion Aer CeH Okt Hoa [ek

Year

o e o (@ = Analytics

Profit margin funnel

100%

Administrative...

Cost of goods ... 188,9%
Financing costs 64,42%

Income tax ex... -
Other expenses .
Other income
Owners of the ...
Profit (loss) aft...
Profit (loss) be...
Profit for the y...

Gross profit 93.61%

Revenue 282,5%

The cost of im... |

Total operatin... 62,97%
63%

Account The amount of the
balance on the
accounts

v

HanmeHoBaHue7 End balance 9.68

015 11.12.2019

H End balance 10,40

O;;MGHOBaHMBE’ 11.12.2019

H End balance -0,08

Of;MEHOBaHMBS 20.11.2019

H End balance 7.46

O;;ME}HOBaHMGS 12.12.2019

Total End balance 27.46

ota 12.12.2019



ADAM’S STORY BIANALYTICS

| CONTROL CASH FLOW AND ELIMINATE CASH

GAPS IN THE BUSINESS

| NO LONGER NEED TO BORROW TO PAY
OFF MY OBLIGATIONS.

Quarter Month Year

Eng Thousand units @ .
. . . R Cost of d sold CIT
For the current period | For the same period last year svenue eIl [
[+] Administrative expenses 552.67 -0.14 1 56 1 ,32 1 043,98 1 1 1 ,5 1
[+] Cost of goods and services sold 1 043,98 -0,05
[+) Financing costs 356,02 Dynamics by month
[+ Gross profit 517.34 0.05 @Revenue @Cost of goods sold
[+) Income tax expense 111,51 400
() Other expenses 92,97 -0,23 200
oU
[+] Otherincome 484,39 -0,29
[+] Owners of the parent company -119.50 0.13 200
[+] Profit (loss) after tax from continuing -119,50 0,13
operations 100
[+ Profit (loss) before tax -7.99 0.13 L J .
[+ Profit for the year attributable to: -119.50 0.13 0 e . - =
AHB deB Map Anp Main WioH Non ABI CeH OkT Hon Oek
[+) Revenue 1561,32
[+) The cost of implementing 8.06
Net profit
[+] Total operating profit (loss) 348,03 013 200
400
200
0
-200
-400

AHB deB Map Anp Maii WioH won ABI CeH Ok1 HoRa ek \ X

F A e it s e = A



Total type Calculation type
S a | es Eng Amount Amount
ana | SI < - IEI T Eﬁ Ru Cumulative total Quantity
pﬂ MK aonnua
y Current month
Sales [ Sales by months
3 9 3 7 2 2 2 0 3\/ @5Sales © % Margin @ % difference in sales

Goal: 0 20 000 000 55,18%

80 000 008 69 743 953 27 35%
68,11%
-9.27%
34 643 556

60 000 000 ~883% l
COGS 0 4é 414 332
) 40 000 000 -27,25%
JO7 ]47 328' 27822 997
Goal:0 20000000 12 360 809
Q\

25905 007 I

Rounding
Units

Thousand. units

RUB

46,58%

36,10% 34,28%

39 735 384
32308195

12 001 647
-187.32%
, KA N
. S 3 3) < ) o2 o2 o2
Gross margin S o W : &
g D Vo <& W j&\e o< \d"(‘ O@{
86 574 875
Goal: 0
poakt Sales by category Sales by stock
dles Jo argin Yo dlirerence In sales dles
®sal % Margin @ % diff in sal @sal
) 393 673 632
Margin 400 000 000 .-
2199%.
‘ 300 000 000
Goal: 0,00% Finished ...
200 000 000
Main war... 48 571

Returns 100 000 000

P 8 0/ 48 571

4.\3 0! . 0%
Goal: 0,00%
nul loToBanA . ) )
0 200 000 000

NPOAYKL...

BASED ON THE SALES
DASHBOARD, | SAW PROFITABLE AND UNPROFITABLE
PRODUCT CATEGORIES.

| PUT UP A PROFITABLE ASSORTMENT, NOW MY
SALES ARE GROWING, AND MY MARKETING
EXPENSES ARE FALLING

ADAM’S STORY

Currency

100%

0%

-100%

-200%

400 000 000

Quarter

Bce

Sales by buyers

@sSales

Month Year
N Bce g 2022 Vv
227 271 316
158 694 969
I 7 589 015
166 903
0 200 000 000
Sales by sellers
@5Sales
. 149 682 276
berdybeko... - 20 049 716
beisenbek... . 21 518 531
Mpuossog... I 9015739
0,0 mnpa 0,1 mnpg

BIANALYTICS

Analytics



ADAM’S STORY | BIANALYTICS
NOW | NEED A 2 DAYS TO CREATE A

BUDGET

MY BUSINESS DOES NOT SUFFER

WITH DASHBOARDS, | MAKE
CORRECT FINANCIAL FORECASTS

. Quarter Month Year
Debt analysis _
Eng Units 1 2 1 2 3 4 5 6 2022 An l o
|
Ru Thousand units 3 4 7 8 9 10 11 12 2023 a yt CS \
a -~
) )
Accounts receivable ANALYSIS OF ACCOUNTS RECEIVABLE VERSUS REVENUE :
Detailed 9

263 902 62]\/ @ Debt  Revenue

FROM FINANCIAL IMBALANCE.

Balance

399 128 022

ANALYSIS OF ACCOUNTS RECEIVABLE AND ACCOUNTS PAYABLE

Goal: 435 928 501 (-8.44%) Goal: 217 503 233 (+21.33%)

a0

68,112,047
A -
N r
| 40650008 T 1261000
Short-term receivables by month 1.753.225 -89 305 ‘
@ Accounts receivable @ Accounts payable 2 989 000
668,720 -39 429
. -600
0,5 Mnpa 252,941 -104 600
8.400 53889020
-29 678
0 118 400
12 000
0,0 mnpg . ) _ . . c A
1 2 3 4 5 6 7 8 9 10 2 0.00bn 1.00bn 120 000
500 000
Analysis of trade receivables turnover 180 000
:
. 1261000,00 385000
000 192043643272  |RBIBSSK0SIESMN
40 650 008,00 -2 975 000
1753 225,00 )
68 112 046,53 1 616 510 707,54 23,73 15
252 941,00 -1463956
668 720,00 -70 000
8 400,00 -17 900 = 4
Total 112 706 340.53 2 536 947 14 22.51 16 -924 113 -

-1022 678

38 775 135 —__

L D | e .y.N % F O F % B



ADAM’S STORY BIANALYTICS

BIANALYTICS ALLOWED ME TO COMPARE KEY
BUSINESS INDICATORS OVER DIFFERENT

PERIODS ON ONE SCREEN

NOW YOU CAN BET
REALISTIC GOALS FOR THE NEAR

FUTURE 2022 > <2023

, Executive _
E tl\/e summar Eng Thousand units Eng Units
Xecu y Ru Units summa ry Ru Thousand units

Net income Liabilities Top 5 sales by product group vs PY Net income Liabilities

~120, 2 421 P ——— 958 174 673" B 6302 090 5577

Top 5 Sales (by product/service group)

@5Sales amount Sales amount PY

Goal: 0 (-92504.15%) Goal: 5 020 (-51.78%) Tosap8031

4\_\/\ Tosap8013

Tosap8041

Revenue Assets Tosap8039

Goal: 8 129 043 (+11687.05%) Goal: 7 302 026 085 (-13.69%)

/\/_\ ~— Finished prod... I

(MycTo)

Revenue Assets

o
llll

1 0dde 229, e 900731 161:° | 131 222 981.1 e E—

Goal: 0 (+2186032.28%) Goal: 119 (+91.91%) Tosap8039 -l Goal: 1904 511 330 (-52.71%) Goal: 111 445 341 (+17.75%) Other materials mnH] 32,32 mnt

/—/\/\ ToBap8053 . _/_\/___ M seeds M 37.04 MIH

W 2400 MnH

0 200 (MycTo)

Gross profit Accounts payable Gross margin Accounts payable

Uniforms and ... ' 1]3_
AL
1

517+ 385. 13232428712 0 275 478 997"

Goal: 0 (+1083132.29%) Goal: 169 (+127.79%) @ Accounts payable @ Accounts receivable Goal: 677 503 746 (+95.31%) Goal: 358 686 335 (-23.2%)
Short-term debt

/v \/— @ Dr debt @Cr debt

0,4 mnpg

—_~

NET PROFIT VS NET PROFIT PY 500 NET PROFIT VS NET PROFIT PY

0,2 mnpga

LLLLLLm

s]
Aue ®ee Map Anp Man WMioH WMion | 0 e 0 e (MycTo) 1 2 3 4 5 6

0 0 ]
1561+ 2 239 R ) 223 974 033 8 192 314 240~ e
Goal: 0 Goal: 4 959 (-54.84%) Goal: 2 582 015 076 (-13.87%) Goal: 8150 179 252 (+0.52%) i |
i ﬁ/-\/\ Top 5 inventory groups on balance vs PY /.\"_"_~ AT\
: Tosapsos7 (NG
Cost of good sold Accounts receivable COGS Accounts receivable @Inventory on the balance sheet @ Inventor
?




ALEX’S STORY ’ BIANALYTICS

MY NAME IS ALEX, | AM THE HEAD OF THE
SALES DEPARTMENT

I'LL SHOW YOU HOW BIANALYTICS
HELPS ME MANAGE MY SALES
DEPARTMENT




ALEX’S STORY ‘ BIANALYTICS

| STUDY SALES REPORTS AND, BASED ON PAST
PERFORMANCE, CREATE AN ACCURATE SALES

FORECAST FOR THE QUARTER.

BY IDENTIFYING TRENDS, | CAN
EASILY AND CORRECTLY Total type Calculation type Rounding

Lo i L0 Il Currency Author Month Year
ALLO C ATE R E So U RC E S. Cumulative total Quantity Thousand. units T o Boe o Bee o 020 Analytics
Current month
Sales Gross margin KPIl employees (graph)

677 503 746+ o5l

/\/\

2 082 015 076+

p -

695 940 939
KPI - (75%) - the ratio of the indicator to the previous Returns _ 668 044 819
month, (130%) - average value for the period
147 195 000
100,0%
. 55 694 368
. 0 500 000 000 1 000 000 000
129,6%
Sales by months KPI by item (graph)
@5Sales ® % difference in sales @ % of returns @5Sales
20%
457 971 577
14,43%
400 000 000 15%
304 007 2
265 137 348 9.62%
219 253 928 226 669 450 10%
?30% 200 241 410 null 2 582 015 076
200 000 000 156 683 395
94 837 221 6 77%
70 194 286
0
3@\

'a“ 'a e \}\”1 o2 o
\jﬁ(\ < 9}3“ Y“"\Ql » "F’B\ O(}’O Q\‘{\
RN 500 000 000 1 000 000 000 1 500 000 000 2 000 000 000 2 500 000 000 3 000 000 000




ALEX’S STORY ’ BIANALYTICS

ABC
analysis

Sales

[

393 722 203~

Gross margin

86 9/4 870w

Margin

21.99%-

Goal: 0,00%

Returns

[

ABC Total type Calculation type
A Eng Amount Amount
Ru Cumulative total Quantity

Current month

ABC

C 24.42%

A 47.48%

B 28.1%

Mpynna/Group

186934 374 110633446 96 154 383

186 934 374 | 110 633 446 | 96 154 383

Rounding
Units Currency
Thousand. units
RUB '

Sales by category

@5Sales @% difference in sales

400 000 000

300 000 000

200 000 000

100 000 000

Sales by months

@5Sales @% difference in sales
80 000 000

60 000 000

46 414 332

40 000 000

o

\'&‘“

27 822 997
20000000 12360809

THE CHARTS SHOWED ME NEW
MARKET SEGMENTS

TAKING ADVANTAGE OF NEW
o B e MARKET OPPORTUNITIES, |
WAS AHEAD OF MY
Ao TR BRI e COMPETITORS AND INCREASED
BUSINESS PROFITABILITY BY 4

393 673 632

48 571

null FoToBaA NpoayKumA

78 370 037

69 743 953
39735384
34 643 556 32308 195
25905007
12 001 64? l

\5 \0 \\)}h

2t [ e el
@\«*\ IO P
e QO ¢



ALEX’S STORY ’ BIANALYTICS

Total type Calculation type Rounding

EX@CUUV@ Eng Amount Amount Units Currency Quarter Month Vear
Ru Cumulative total Quantity Thousand. units Analytics
summary @ RUB v Bce v Bce % 2022 W/ y
Current month
Sales [ Top 5 Sales (by counterparty) KPI - (81%) - the ratio of the indicator to the previous month;

(128%) - average value for the period

393 722 203 -1
= al _ 158 694 969

7589015 8"0/0

166 903 0% 128%

100.0%

o

Gross margin <00 000 000 Ending Inventory

‘ < ! 86 574 875
Y - snvare EENETI
. Top 5 Sales (by product/service group) Main warehou... 153 637 783
Agronomy Wa... 4214 743
Warehouse of ... 1047 618
! Finished products 393 673 632 S 51 784

Service wareh...
als 17 687
Pallets | 48 571 Tools

0 100 000 000 200 000 000

99%«

Goal: 0,00%

o

200 000 000

COGS

@Cost ©% Margin @ % difference in cost

Top 5 Sellers
100 000 000 200%

149 682 276

123 455 940 |

Ending Inventory P

— 0%

90 049 716

L/
21 518 531
Beginning Inventory: 237 401 338 (-79 805 060,73 -33.62%) 0 . e . .
[1pMo3BOAOCT... 2015 739
E p \}?,‘\ﬂ \\}?'\\ﬁ 1\’(}\(_\,(\ 'P\\\J v’\"ﬁ \ \}{\ \\}-"ﬁ {(}‘O'E« {}r}g {\/\\.\F)'Er '\F)Er
' W0 N o &b et
100 000 000 e WO oP

THERE ARE MANY SALES
STRATEGIES, BUT | CAN EASILY
EVALUATE THEIR EFFECTIVENESS

YOU CAN MAKE DECISIONS
QUICKLY USING CLEAR ON-

SCREEN GRAPHS.



ALEX’S STORY ’ BIANALYTICS

| CAN NOW CONTROL MY SALES
DEPARTMENT FROM THE SCREEN OF
MY SMARTPHONE

BY IDENTIFYING MY WEAK
POINTS, | QUICKLY ACHIEVED
MAXIMUM PRODUCTIVITY

Total type Calculation type Rounding

Eng Amount Amount Units Currency Month

C O G S @ Ru Cumulative total Quantity Thousand. units
RUB v Bce

Current month

Analytics

Sales [] COGS graph COGS by months
3 9 3 7 2 2 2 0 3\/ null 0,02% @ Cost @% difference cost
64 457 922
50511 024
50 000 000
35514916
22 240 1
16 554 455 21233 472
0
Finished products e{l\@\ o< \&, Qa&\
99.98% E
Gross margin Expenses
i Name Unit Unit price O
8 é 5 7 4 87 5\/ Exchange differences 229 895 662 cost
Expenses for the delivery of finis... B 2487280 Paddon wooden 1000*1200
Finished product packaging cost... 15971 881
. fresh cocktail tomatoes 227 197
B 7465753
Margin Currency exchange costs I 4616 937 fresh red tomatoes 150 125 \"-\
2 ‘| 9 90/0 Write-off in case of loss | 2077455 fresh pink tomatoes 108 129 \
v
' Labor costs | 3232667 cocktail tomato 65 62
Goal: 0,00%
Property tax | 3177755 fresh cucumbers 61 91
Shipping costs for finished prod... 2110652 .
'1ppINg costs Tor fimshed pro I fresh red single tomato 44 83
security services | 1397 607 resh red b h 42 80
resh red tomato on a branc
Expenses FA depreciation | 1373449
legal services | 1227846 pink tomato 30 211
Minor equipment repairs | 703 633 Red tomato on a branch 24 116
0

0 100 000 000 200 000 000




HELLO AGAIN, LET ME TELL YOU

WHY DASHBOARDS ARE COOL




THERE ARE A LOT OF INDICATORS

WHEN | CAN'T FIGURE THEM OUT, | USE

SMART HINTS

Executive
summary

Liabilities

6 302 090 5571

Net income

958 174 673"

Goal: 8 129 043 (+11687.05%)

B U

Goal: 7 302 026 085 (-13.69%)

>~

Revenue

Revenue

ADVANTAGES

Eng Units

Ru Thousand units

Top 5 Sales (by product/service grouf

@Sales amount Sales amount PY

Finished prod...

I . ; :
2 2 2 3 9 74 O 3 3 B Income generated from normal business operations and

Goal: 2 582 015 076 (-13.87%) includes discounts and deductions for returned merchandise

/\/"‘__{ during the selected month / quarter.

COGS

900 731 1611

Goal: 1904 511 330 (-52.71%) Goal: 111 445 341 (+17.75%)

Gross margin Accounts payable

1323242 8710 B 275 478 997.F

Goal: 677 503 746 (+95.31%) Goal: 358 686 335 (-23.2%)

/\_,,Q\_,—

NET PROFIT VS NET PROFIT PY

966 303 716

Usually, increase by crediting an acc. # 6010.

s on balance vs

1ce sheet @ Inver

clectricity [
Other materials mﬂl.ﬂ“u'j"Z :

Il 37,04 MNH

seeds
. 2
(MycTo) W 24,00 mnH

Uniforms and ... '

Short-term debt

@ Dr debt @Cr debt

0,4 mnpno

0,2 mnpao

—a
[+J
Lo

J

BIANALYTICS



ADVANTAGES BIANALYTICS

Eng
Ru

Net income Liabilities

17201 ) L)1)
Goal: 0 (-92504.15%) Goal: 5 020 (-51.78%)

SOMETIMES | NEED TO SHOW REPORTS TO FOREIGN

PARTNERS OR INVESTORS

Revenue - Assets

1 961+ 2 239

Goal: 0 Goal: 4 959 (-54.84%)

AT SUCH MOMENTS, | JUST SWITCH THE
LANGUAGE TO RUSSIAN

Cost of good sold Accounts receivable

1 044+ 229

Goal: 0 (+2186032.28%) Goal: 119 (+91.91%)

Gross profit Accounts payable

517“ 385¢

Goal: 0 (+1083132.29%) Goal: 169 (+127.79%)



ADVANTAGES BIANALYTICS

| HAVE A LOT TO DO AND
LITTLE TIME,

SO 1 JUST LOOK AT THE CHARTS
TO SEE THE WHOLE PICTURE OF
THE CIRCUMSTANCES

Net income Liabilities

958 174 673" B 6 302 090 5577

Goal: 8 129 043 (+11687.05%) Goal: 7 302 026 085 (-13.69%)

e | T

Revenue Assets

2223974 033 M 8192 314 240

Goal: 2 582 015 076 (-13.87%) Goal: 8 150 179 252 (+0.52%)

/\_,_.._/\_._—

COGS Accounts receivable

900 731 1611 131 222 981.1

Goal: 1904 511 330 (-52.71%) Goal: 111 445 341 (+17.75%)

Gross margin Accounts payable

1323242 8712 B 275 478 997.F

Goal: 677 503 746 (+95.31%) Goal: 358 686 335 (-23.2%)

/\f\/—

NET PROFIT VS NET PROFIT PY

966 303 716



ADVANTAGES

BIANALYTICS

| GET COOL IDEAS IN THE FRESH AIR.

HAPPEN.

Executive summary

Net income
/1] !

Goal: 0 (-92504.15%)

Revenue

061+

Goal: 0

Cost of good sold

1 044+

Goal: 0 (+2186032.28%)

Liahilities
I

Goal: 5 020 (-51.78%)

Assets
A0

Goal: 4 959 (-54.84%)

Accounts receivable

290,

Goal: 119 (+91.91%)

Gross profit

Goal: 0 (+1083132.29%)

— s .

Accounts payable

380v

Goal: 169 (+127.79%)

e A

NET PROFIT VS NET PROFIT PY

Thousand units
Units

Top 5 sales by product group vs PY

Tosapsos7 I
Toeaps031 N

TosapB8013 -

Tosapso41 [l

Toeaps039

0

Top 5 inventory groups on balance vs PY

-

Toeapgos7 [

Tosap8041

ToeapB0O57

ToeapB038
ToeapB053

Short=-term debt

.}%'.-d'li.lhw1:” @ Accounts receivable

2019

Profit margin funnel

Administrative
Lost of goods ...
Financing costs
Gross profit
Income tax ex
Other expenses
Other income
DOwners of the
Prafit (loss) aft
Profit (loss) be...
Profit for the y
Revenue

The cost of im_..

lotal operatin..

. @

0.55 TeIC.

Analytics

Aecount The amount of the
balance on the
accounts

w

HawnmeHoeaHwe 7
015

HawmeHoeaHmes
025

HanmeHoBaHwmes
010

HaumeHoraHWes

S Ta L]

End balance
11.12.2019

End balance
11.12.2019

End balance
20011.20 9

End balance
1212.2019

| PICK UP THE PHONE TO LOOK AT MY
BUSINESS AND SEE IF 1 CAN MAKE IT




ADVANTAGES BIANALYTICS

Analysis of accounts receivable and accounts payable

Title Sum
TO GETTO THE BOTTOM OF THIS AND FIND OUT _

+] KOHTpareHT45 188

EXACTLY WHERE THE MONEY CAME FROM, D HauMeHoBaHMET004 58

HavumeHoBaHne7007 L

KoHTpareHT823 29

| DIVE INTO THE ACCOUNT OR 1C CONTRACT | Konmarenre77 -
| KoHTpareHT

LEVEL WITHOUT LEAVING THE DASHBOARD KOHTpareHT199 20

+ KoHTpareHT830 16

+] KoHTpareHT878 15

+ KoHTpareHT864 10

KoHTpareHT513 8

+ HaumeHoBaHne5042 7

+l KoHTpareHT91 7

+ HaumeHoBaHMe5006 6

KoHTpareHT192 9

) KoHTpareHT872 )

+l HaumeHoBaHMe5020 4

KoHTpareHT875 -

| KoHTpareHT886 4

] KoHTpareHT892 3

KOHTpareHT960 2

HaumeHoBaHMe7003 2

+] KoHTpareHT217 -

) KoHTpareHT827 2

Total ' 508

BT =10 IPl-1=TCIFI=§



ADVANTAGES BIANALYTICS

AT FIRST, | THOUGHT THAT SWITCHING TO BI

WOULD BE DIFFICULT, BUT WITH BIANALYTICS |
SAVED ALL HISTORICAL DATA

Quarter Month Year

| DIDN'T HAVE TO CHECK EXCEL AND

Bce Vv Bce v 2019 & DASHBOARDS
B 2019

2020
& 2021

Liabilities

Y =
F
F
I Ll

2 7

Quarter Month Year
5020 (-51.78%) Goal: 4 959 Bce v Bce v 2019 v @ Analytlcs
Profit margin funnel
100%
— Administrative...
Cost of goods ... 188,9%
Financing costs

- T Gross profit
f assets and liabilities Income tax ex.. =

Other expenses
Other income 87.64%
Ii__' Om -'1‘i‘l'_[“'|;u-“t5 1,000 Owners of the ... .
Profit (loss) aft...
Profit (loss) be...
Top 5 inventory groups on balance vs PY vV Il & T & Profit for the y..
Revenue 282,5%
Tosapsos? [ fhe cost ofim.. |
Cost of good sold Accounts receivable g | Total operatin... 62,97%
Tosapso41 (N
‘| 044\/ 2 2 9~/ 63%
Tosapsos7 (I
Goal: 0 (+2186032.28%) Goal: 119 (+91.91%) Tosap8039 -l
Account The amount of the
ToBap8053 . balance on the
accounts
. 0 200 400 600 M
Gross profit Accounts payable HavMeHoBaHe7 End balance 968
11.12.2019
5 1 7\/ 385\/ Short-term debt 015
HaumeHosaHues End balance 10,40
Goal: 0 (+1083132.29%) Goal: 169 (+127.79%) @ Accounts payable @ Accounts receivable 025 11.12.2019
HanmeHoBaHue5 End balance -0.08

20.11.2019

NET PROFIT VS NET PROFIT PY 500

010
End balance 7.46
HaumeHnoBaHme5 19192019
008
Total End balance 27.46
LI.I_I.I_I_.' ot 12.12.2019
0

Aue dee Map Anp Manm WMwH WMion Aer Cen Okt Hoa [ek

-120




ADVANTAGES BIANALYTICS

THEY SEND ME RECOMMENDATIONS ON CRITICAL
INDICATORS TWICE A MONTH, WARN ME ABOUT A

POSSIBLE CASH GAP, AND MUCH MORE.

TO AVOID MISSING ANYTHING, | USE
THE SUPPORT OF BIANALYTICS

ANALYSTS

MpoaykToBoe Beue

[naBHas MpocmoTpeTb CnpaBka o
P P P yepes 37 MUH

5. 0 ¢ B 6 6 o0 D omepm -

N36panhble (*) OrtcoptvpoBanbie  [pyrve s« = Oumb PekomeHaaLun 3a peBpans 9 v

Manku

B KomaHaa aHanuTukoB
XoAfALwme Analytics

) Komy: [loporomy KnueHTy
YepHoBMKM
OTnpaeneHHsle . [obpbin aeHb, Bagnm!
Mpocum Bac 06patTh BHUMaHUE Ha YMCTYH0 NPUBLINL U aKTUBBI.
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ADVANTAGES BIANALYTICS

THEY TRAINED OUR ENTIRE TEAM HOW TO USE

DASHBOARDS

WHEN | WORRY ABOUT SOMETHING,
BIANALYTICS MANAGERS ALWAYS COME TO
THE RESCUE.

It seems we need customization

| don't know which development
hours package to choose

Let's call and | will help you with a
decision. Perhaps development is
not needed at all




ADVANTAGES BIANALYTICS

O

This page is having a problem

There's a problem with WebView2

Try coming back to it later,

You could also:

* Refresh thas page

WHEN ANY ERROR OCCURS, BIANALYTICS

TECHNICAL SUPPORT IS ALWAYS NEARBY AND
PROMPTLY RESOLVES THE SITUATION

el Ry HOURS OF FREE TECHNICAL SUPPORT ARE

PROVIDED PER MONTH AND THIS IS QUITE ]
ENOUGH, BUT | THOUGHT IT WOULD NOT BE -
ENOUGH




SALES REPORTS FINANCIAL REPORTS

WHAT ARE THE LEADS AND THEIR TYPES? ANALYSIS OF CURRENT ASSETS
ANALYSIS OF PROJECTS AND TRANSACTIONS ANALYSIS OF CURRENT LIABILITIES
HOW MANY CLIENTS APPLIED, THEIR GENDER, AGE, FIXED ASSETS

INVOLVEMENT LIABILITIES

SALES FUNNEL ANALYSIS OF CLIENTS BY PROFITABILITY
WEEKLY\MONTHLY ANALYTICS PROFITABILITY ANALYSIS BY CLIENT
GEOGRAPHY OF TRANSACTIONS GAINS AND LOSSES REPORT
PRODUCTION EFFICIENCY MONITORING PROFIT ANALYSIS BY PRODUCT

PROFIT ANALYSIS BY SEGMENTS

p NUMBER OF SALES

'/ TRADE TURNOVER ANALYSIS

HERE IS A LIST OF ALL REPORTS
AVAILABLE IN BIANALYTICS

ADVANTAGES ‘ BIANALYTICS




ARTUR’S STORY ‘ BIANALYTICS

WHEN | STARTED USING BIANALYTICS, | WANTED
TO LOOK AT THE DATA FROM OTHER ANGLES

| NEEDED EVEN MORE FUNCTIONALITY




ARTUR’S STORY

\‘ '*

| BIANALYTICS

| CHANGED THE DESIGN OF THE

STYLE

CHANGED THE LOGO, CHANGED THE

COLORS AND LAYOUT OF THE
GRAPHS.

HYNCTARA NMPUBbIJb

Goal: 129 (-92504.15%)

BbIPY4YKA

1561 321~ -

Goal: 0

PR

CEBECTOMMOCTb

1 043 960~ O

Goal: -48 (+2186032.28%)

BAJIOBAA MNMPUBbITb

017 341+

Goal: 48 (+1083132.29%)

-239 000

e Kno4yeBble NoKasaTenu

OBA3ATEJIbCTBA

Goal: 5 020 318 (-51.78%)

AKTWBbI

Goal: 4 958 613 (-54.84%)

KPATKOCPOYHAAR [13

228 977+

Goal: 119 314 (+91.91%)

KPATKOCPO4YHAA K3

380 302v

Goal: 169 170 (+127.79%)

O

Eng En. Keapran

Ru Teic. en. Bce '

Ton 5 npogax no rpynnam npoayKToB vs PY

ToBap8087
ToBap8031
Tosap8oi13 ||
Tosap8041 ||
Tosaps039 ||

0K 500K 1 000K

Ton 5 rpynn TM3 Ha 6anaHce vs PY

ToBap8087
Toeap8041 |
ToBap8057 |
ToBap8039 |
Tosapsos3 [

oK 200K 400K 600K

KpaTKOCDOH HaA 3a00/1KeHHOCTb

Ne6utopckan @ Kpeoutopekan

Ane ®es Map Anp Mawn WMion Mion Aer CeH Okt Hom [ek

0,5 mMaH

0,0 mnH

DASHBOARDS TO SUIT MY CORPORATE

Mecay [on

Bce N 20

BopoHka HopMbI NpUbbINK

Bbipyuka
CebecToMMOoCTb...
BanoBas npubbi...
Pacxogsl rno pe..
AOMUHMCTPATMW...
Mpo4nre pacxonbl
[Mpoune poxonbl
Toro onepaun...
Pacxogbl no g...
MpubbInb (y6bIT...
Pacxogbl no no..
MpurbbInb (y6bIT...
Mprbbinb 3aro0...
Cob6CTBEHHUKO...

HanmeHoBaHue7
015

HavmeHoBaHme5
025

HanmeHoBaHwme5
010

HanmeHoBaHwme5
008

Total

100%

1,56 MNH
66.87%
33.13%

0,52%

35,4%

5,95%

31.02%
22.29%
22,8%
-0,51%

7.14%

-7,65%
-7.65%
-7.65%

0%

OcTaToK Ha
11.12.2019 .

OcTaTok Ha
11.12.2019T.

OcTaToK Ha
20.11.2019 .

OcTaTtokK Ha
12.12.2019T.

OpraHunzaumai

9 680,27

10 398,28

-80,33

7 462,89

27 461,10



ARTUR’S STORY ‘ BIANALYTICS

MY BUSINESS HAS 3 UNIQUE
METRICS FOR MY INDUSTRY

AND THE GUYS FROM BIANALYTICS
ADDED THIS TO MY DASHBOARDS

KeapTtan Mecay

e M 0 M rl O Ka3aTen M Ru Toic. ;e.u.. Bce NV Bce N

BopoHka HOpMbI NPUBLINA BAJIOBAA MNPUBbIJ1b KPATKOCPO4YHAA K3 UNCTAA MPUBbIJb OBA3ATEJIbCTBA

100% |:|

ol7 341+ 389 392v

Bbipyuyka 1,56 MNH
CoBOCTOMMOCT.. 66.87% Goal: 48 (+1083132.29%) Goal: 169 170 (+127.79%) Goal: 129 (-92504.15%) Goal: 5 020 318 (-51.78%)
Banosana npub... 33,13%
Pacxopabl no pe... 0,52% —\/\/\
AOMUHMCTPATMW... 35.4%
N 5,95%
oot povons o YNCTAA MPVEbINb VS YYCTAA MPUBHLITb PY BbIPYUKA - AKTVIBb
NToro onepaum... 22,29% ] 56 ‘I 32 ‘I v
Pacxoqpl no .. 22.8% . ) o
MpUGBINL (y6bIT.. ~0.51% Goal: 0 Goal: 4 958 613 (-54.84%)
Pacxofpl 1o ro... 7.146% -119 500
MprbbInb (YOBIT... -7,65%

-7.65%

Mpubbinb 3aro...

C0BCTBEHHMKO... -7.65% CEBECTOUMOCTb
Ton 5 npogaxk No rpynnam npoayKToB vs PY

KPATKOCPO4YHAA [13

o 1 043 980~ O 228 977+ T
Tosap8087 ' Goal: -48 (+2186032.28% Goal: 119 314 (+91.91%
5 + c © 2 +91.91%
Toeap8031 oa ( ) oa ( )
Toeap8013 M Jﬁl
0K 500K 1 000K
HaumeHoBaHue7 Ocratok Ha 7 680,27 KpaTkocpo4Hana 3a40/MKEHHOCTb
015 11.12.2019 T.
Oebutopckan @ Kpeantopckan
HaUMEHOBAHMES OCTaToK Ha 10 398,28 Ton 5 rpynn TM3 Ha 6anaHce vs PY
11.12.2019 .
025 ToBap8087

HavmeHoBaHune5 OcTaToK Ha -80.33
010 20.11.2019 . ToBap8041 |

ToBap8057

HaumeHoBaHMe5 OcTaTok Ha 7 462.89 P |

008 12122019 . Tosap8039 ||

Total 27 461,10 Tosaps053 || I I I I

0,0 mnH
0K 200K 400K 600K A ®es Map Anp Main WioH WMwn Aer Cen Okt Hoa [ek

0,5 mnH

OpraHuzaunAl 1)



ARTUR’S STORY ‘ BIANALYTICS

TO PREVENT MY EMPLOYEES FROM GETTING LOST
IN DASHBOARDS, | ORDERED THE DISTRIBUTION
DF ACCESS RIGHTS FROM BIANALYTICS

THIS WAY THE DATA IS STORED MORE SECURELY.
AND NOW EVERYONE SEES ONLY WHAT THEY
NEED FOR WORK

| ONLY NEED A
MANAGEMENT REPORT

ALL | NEED IS CASH FLOW




ARTUR’S STORY ‘ BIANALYTICS

Tl(%

EH

Google Sheets ”
11|

O.€

IN THE BASIC TARIFF, BIANALYTICS TAKES THAT'S WHY | ORDERED

DATA ONLY FROM 1C, BUT | ALSO NEEDED THEIR CONNECTION AT
EXCEL AND BITRIX AN EXTENDED TARIFF




ARTUR’S STORY ‘ BIANALYTICS

| SUBSCRIBED TO CERTAIN INDICATORS
AND NOW WHEN THERE ARE CHANGES, I
RECEIVE NOTIFICATIONS ON MY PHONE

NOW YOU CAN FULLY CONCENTRATE
ON YOUR TASKS AND NOT WORRY

47

POWER BI

Gross profit exceeded 500
thousand tenge

POWER BI
Sales KPI decreased by 15%




ARTUR’S STORY ‘ BIANALYTICS

Bbibpatb roa BbibpaTb mecAy, Bbibpatb nepuop [lenapTamenT Keanmdnkaums MpoekT
2015
PeryTVIHI' v Bce v 01.01.2005 01.01.2020 Boe o Bce v Bce 9
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7 7 9 o 1 9 0/0 @ dPaxr ®akT npownbidrog | MNMnaH
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KonnyecTBo BakaHcui CpenHun cpok TekyyecTb TS ]
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(oHen) 24% u |
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CTaxkep m . ) npogaxu o I
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10.00% 10 " P 2010 2015 2020 pa3patbor...
middle
Mo mecALam ._\’_‘_. K nnany % MnaH M Mo mecAuam — O~ 0 50
\ A\ 4
e N _ N\ Z s N N
TOP UCTOYHUKOB coucKaTenemn TOP OTKPbITbIX BaKaHCUN BakaHcui (no mecAuam) MpuHATO 1 YBOMEHO NO rogam YBoneHo no [lenaptameHTam
junior \ @ MpuHATO @ YBONEHO 1
oot | o
dHalMMTKK AO... - m|dd|e AOMWUHUCTPaTUBH... -
hh.ru - FnaBHbIii ap... - NCMOMHUTENbHbIA...
: 50
zarplata.ru - MOMOLLAVIC... - N pPoA
CEeTEBOW UH... - *—o—o—0—0—@ NMPOM3BOACTBO
COTPYAHUK - . CTaxep 0
cTapwuin a... - 2010 2020 pa3paboTKa npor...
\ A\ A\ 4\ V AN y
: P 7 \ ( . N[
acrnipefeneHme comckaTtenemn no Bo3pacry CpeaHuin BO3pacT yBOSIEHHbIX MpWYKUHbI yBONBHEHMA

mMeguUumMHCKKWe rnp... -
ono3gaHnA -
CMEHa Kapbepbl -

41-50

SINCE STARTING TO USE BIANALYTICS, MY
BUSINESS HAS GROWN EXPONENTIALLY AND |
NEED MORE REPORTS.

| ORDERED THE DEVELOPMENT OF MARKETING
AND HR REPORTS
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HELLO! MY NAME IS TOM, | AM FROM
BIANALYTICS TECHNICAL SUPPORT

SCROLL BELOW AND I'LL TELL YOU HOW
WE CONNECT TO YOUR SYSTEM




TECH. SUPPORT | BIANALYTICS

THE VERY FIRST STEP IS TO INSTALL
OUR AGENT ON YOUR SIDE

TO DO THIS, YOU NEED TO TRANSFER ACCESS
TO OUR SPECIALIST. YOU CAN DO THIS

YOURSELF OR YOUR 1C DEVELOPER

INSTALL OUR AGENT ON
YOUR SIDE

STEP 1.




TECH. SUPPORT | BIANALYTICS
HERE ONLY OUR SPECIALISTS

ARE HIRED TO WORK

YOUR PARTICIPATION COMPLETELY
ENDS AT STEP 1

CONNECT AND CORRECTLY CONFIGURE THE
ENTIRE DATA EXCHANGE SYSTEM

STEP 2.




TECH. SUPPORT | BIANALYTICS

GIVE ACCESS TO YOUR POWERBI ACCOUNTS
AND PERSONAL ACCOUNT

STEP 5.

IN YOUR PERSONAL ACCOUNT YOU WILL HAVE ALL THE PERSONAL INFORMATION
WITHIN THE FRAMEWORK OF OUR SERVICE: THE REMAINDER OF THE TECHNICAL
HOURS. SUPPORT, PAID BILLS, DEVELOPMENT PROJECTS AND THEIR DETAILS

¥ E
¥ P
g .
i d il
- e e
', I* | o riy -

THE PERSONAL ACCOUNT WILL APPEAR
AT THE END OF THE FIRST QUARTER 2024.

KPI




TECH. SUPPORT | BIANALYTICS

WE WILL CONSTANTLY TAKE FEEDBACK FROM YOU
TO IMPROVE OUR SERVICE AND TECHNOLOGY

113 YOU USE OUR SERVICE

Total type Calculation type Rounding
E)(eCU'[]\/e Eng Amount Amount Units Currency Quarter Month
Ru Cumulative total Quantity Thousand. units Analvtics
summary @ RUB v Bce v Bce v 2022 y
Current month
Sales [] Top 5 Sales (by counterparty) KPI - (81%) - the ratio of the indicator to the previous month;
393 722 203 (128%) - average value for the period
v
LLC Retail K-1 227 271 316
Goal: 0 100,0%
Individual 158 694 969
MCC Trade C... 7589015 8 'I 0/0
0% 128%
LLP ATACATRI... | 166903 ’ °
Gross margin [] Expenses 0 200 000 000 Ending Inventory
386 9/4 8/ov - snvarh EENETTE
Top 5 Sales (by product/service group) Main warehou... 153 637 783
Goal:0 Agronomy Wa... 4214743
Warehouse of ... 1047 618
/\/\f Finished products 393 673 632 Service wareh... 51 784
ols 17 687
Pallets | 48 571 Tools
Margin Returns 0 0 100 000 000 200 000 000
21.99%- :
. 0 0 200 000 000
COGS
Goal: 0,00%
@Cost @% Margin @ % difference in cost
Top 5 Sellers
100 000 000 200%

Axaraesa AK... 149 682 276

Ending Inventory Kaccup _ 123 455 940 — L 0%

berdybekova... |G 90 049 716 ,
Ul' Em.mmll

beisenbekov... 21 518 531

Beginning Inventory: 237 401 338 (-79 805 060,73 -33.62%)

Mpro3soacT... 9015 739 A&l oA - e 3 < < < <
0\}3\“5’)‘0@\1‘3\@*@ ?‘Q“ \\'-,\'zh \ O W ) \@0@ « 606 {{‘\0'2’ {\/pe,
Vo &S 3 OV o e
0 100 000 000 ® =9




HELLO, MY NAME IS MARIA! | AM A PROJECT
MANAGER ON THE BIANALYTICS TEAM.

I'LL TELL YOU ABOUT SOME OF OUR

IMPLEMENTATION CASES.

Farm Green

Elcos Group Capital




CASES | BIANALYTICS

ANALYSTS AND THE COMMERCIAL DIRECTOR MANUALLY CREATE FINANCIAL REPORTS IN THE KAZAKH
SITUATION FORM AND THE IFRS REPORTING FORM, TRANSLATE EVERYTHING INTO ENGLISH FOR INVESTORS, AND
CALCULATE THE CONVERSION IN THREE CURRENCIES

1. WE HAVE SUCCESSFULLY ADDED IFRS REPORTING FORMS TO THE KAZAKHSTAN REPORTING FORM.
2. WE FINALIZED THE COST ANALYSIS, WHICH RESULTED IN A CHANGE IN THE CALCULATION RULES AND THE RATIO OF

EXPENSES FOR 1C SUBACCOUNTS. THE PROBLEM WAS THAT 1C COUNTED IN ONE FORMAT, BUT THE CLIENT NEEDED TO
TAKE INTO ACCOUNT PRODUCTION LINES THAT WERE NOT IN THE 1C SYSTEM.

3. IMPLEMENTED PRESENTATION IN THREE CURRENCIES (TENGE, DOLLAR AND EURO)

IMPROVEMENTS

1. THE NEED FOR MANUAL LABOR IN CREATING REPORTS HAS COMPLETELY
DISAPPEARED

RESULT

2. INVESTORS RECEIVE ALL REPORTS IN ONE CLICK, INSTEAD OF WAITING 2-3 WEEKS

3. REPORTS ARE AVAILABLE EVERY DAY. UNFORESEEN CIRCUMSTANCES ARE NO LONGER
A HINDRANCE

FOR THE IMPLEMENTATION OF BIANALYTICS IN
1 WE E K THE CLIENT’S 1C SYSTEM, TAKING INTO

ACCOUNT THE PAYMENT PROCESS

Green
Capital

SPENT ON CUSTOMIZING ALL INDICATORS, THE

FINANCIAL MODEL, DEVELOPING AN ADDITIONAL
DWH, ADAPTING TO IFRS

40 HOURS




CASES | BIANALYTICS

THE COMMERCIAL DIRECTOR WAS THE PERSON RESPONSIBLE FOR COLLECTING INFORMATION AND PREPARING

SITUATION REPORTS BASED ON IT FOR BOTH COMPANIES. IN CONNECTION WITH HER PLANNED MATERNITY LEAVE, THE
SHAREHOLDER DECIDED TO AUTOMATE THIS PROCESS BY INTRODUCING A Bl SYSTEM.

IN ADDITION, HE WAS OFTEN ABROAD, SO HE COULD NOT STAY IN KAZAKHSTAN FOR A LONG TIME. THE CLIENT
NEEDED TO CONTROL BOTH COMPANIES ONLINE.

1. THE COMPANIES WERE COMPLETELY UNRELATED DUE TO DIFFERENT FINANCIAL MODELS. WE
IMPROVEMENTS STRUCTURED THE REPORT IN SUCH A WAY THAT THE SHAREHOLDER COULD SEE THE SAME FINANCIAL
INDICATOR IN ONE VISUAL ACCOMPANIMENT. THAT IS, HE DID NOT NEED TO SWITCH BETWEEN TWO

DIFFERENT REPORTS.

2. SINCE THE TWO COMPANIES INITIALLY MAINTAINED FINANCIAL ACCOUNTING DIFFERENTLY, INVESTORS
CONSTANTLY HAD TO NAVIGATE THE TWO DIFFERENT FINANCIAL ACCOUNTING SYSTEMS IN DIFFERENT
WAYS. WE CREATED A SINGLE REPORTING FORM THAT WAS THE SAME FOR BOTH COMPANIES.

1. THE CUSTOMER RETAINED THE ABILITY TO RECEIVE ALL FINANCIAL

RESULT STATEMENTS ONLINE IN REAL TIME

2. A CONVENIENT FORMAT FOR PRESENTING DATA ALLOWED INVESTORS, AS
WELL AS THE CUSTOMER HIMSELF, TO QUICKLY UNDERSTAND IMPORTANT
BUSINESS INDICATORS.

3. REAL-TIME DATA UPDATES SPEED UP THE MANAGEMENT DECISION-MAKING
PROCESS.

FOR THE IMPLEMENTATION OF BIANALYTICS IN I a I m

THE CLIENT’S 1C SYSTEM, TAKING INTO
ACCOUNT THE PAYMENT PROCESS

SPENT ON CUSTOMIZING DASHBOARDS,
24 HOU RS CREATING A UNIFIED REPORTING FORM




CASES | BIANALYTICS

A LARGE NUMBER OF DATA SOURCES THAT WERE STORED SEPARATELY IN DOZENS OF DIFFERENT EXCEL

SITUATI 0 N FILES. THIS COMPLICATED THE PROCESS OF CALCULATING CURRENT FINANCIAL INDICATORS. THIS

ESPECIALLY CAUSED THE PROBLEM OF COST CALCULATION.

THE MAIN GOAL OF INTRODUCING Bl ANALYTICS WAS TO ENSURE THAT NO MATTER WHAT DYNAMIC

CHANGES IN THE COST OF PURCHASING MATERIAL OCCUR, IT WOULD BE POSSIBLE TO PREDICT THE
EXACT ACTUAL COST OF THE MANUFACTURED GOODS.

IMPROVEMENTS

. WE CUSTOMIZED THE METRICS INSIDE OUR DASHBOARDS, CHANGED DATA VIEWS, AND CHANGED ALL THE

. WE BUILT AN AUTOMATED SYSTEM FOR RECORDING ALL EXCEL FILES, IN CONJUNCTION WITH INTERNAL

. WE LOOKED UP ALL THE PREVIOUS DATA ON COST, SAW WHAT WAS NOT TAKEN INTO ACCOUNT IN THE PLAN

AND WHAT INFLUENCED THE COST IN FACT, MADE CHANGES AND SUPPLEMENTED THEM. IT TURNED OUT THAT
THE ACTUAL COST WAS CALCULATED INCORRECTLY. THE ACTUAL COST WAS TWO TIMES LESS.

. WE FOUND ERRORS IN THE CALCULATIONS: WE DID NOT TAKE INTO ACCOUNT INTEREST ON LOANS AND LONG-

TERM DEPRECIATION OF EQUIPMENT.

. AFTER DEDUCING THE CORRECT ACTUAL COST AND A DETAILED ANALYSIS OF PRODUCTION PROCESSES, WE

IDENTIFIED WHERE IT WAS EASIEST FOR THE CLIENT TO MAKE MONEY.

NECESSARY DATA MODELS.

INFORMATION SYSTEMS.




LIST OF REPORTS

ANALYSIS OF CURRENT ASSETS
ANALYSIS OF CURRENT LIABILITIES
FIXED ASSETS

LIABILITIES

ANALYSIS OF CLIENTS BY PROFITABILITY
PROFITABILITY ANALYSIS BY CLIENT
GAINS AND LOSSES REPORT
PROFIT ANALYSIS BY PRODUCT
PROFIT ANALYSIS BY SEGMENTS
NUMBER OF SALES

TRADE TURNOVER ANALYSIS

TARIFF BIA FINANCE

WHAT'S INCLUDED

SMART TIPS
BILINGUALISM
ADAPTIVE GRAPHICS
MOBILE ACCESS

DETAILING TO THE LEVEL OF THE CONTRACT
AND INVOICE IN 1S

HISTORICAL DATA
ANALYST SUPPORT

ONBOARDING AND IMPLEMENTATION
ASSISTANCE

2 HOURS TECH. SUPPORT PER MONTH

THE SERVICE OPERATES ON A MONTHLY

SUBSCRIPTION: 670$/MONTH




TARIFF BIA SALES

WHAT'S INCLUDED

SMART TIPS
BILINGUALISM
ADAPTIVE GRAPHICS
MOBILE ACCESS

DETAILING TO THE LEVEL OF THE
CONTRACT AND INVOICE IN 1S

HISTORICAL DATA
ANALYST SUPPORT

ONBOARDING AND
IMPLEMENTATION ASSISTANCE

2 HOURS TECH. SUPPORT PER
MONTH

LIST OF REPORTS

WHAT ARE THE LEADS AND THEIR TYPES
ANALYSIS OF PROJECTS AND TRANSACTIONS

HOW MANY CLIENTS APPLIED, THEIR GENDER,
AGE, INVOLVEMENT

SALES FUNNEL

WEEKLY\MONTHLY ANALYTICS
GEOGRAPHY OF TRANSACTIONS
PRODUCTION EFFICIENCY MONITORING

THE SERVICE OPERATES ON A MONTHLY

SUBSCRIPTION: 670$/MONTH




LIST OF REPORTS

WHAT ARE THE LEADS AND THEIR TYPES?
ANALYSIS OF PROJECTS AND TRANSACTIONS

HOW MANY CLIENTS APPLIED, THEIR GENDER,
AGE, INVOLVEMENT

SALES FUNNEL

WEEKLY\MONTHLY ANALYTICS
GEOGRAPHY OF TRANSACTIONS
PRODUCTION EFFICIENCY MONITORING
ANALYSIS OF CURRENT ASSETS
ANALYSIS OF CURRENT LIABILITIES
FIXED ASSETS

LIABILITIES

ANALYSIS OF CLIENTS BY PROFITABILITY
PROFITABILITY ANALYSIS BY CLIENT
GAINS AND LOSSES REPORT

PROFIT ANALYSIS BY PRODUCT

PROFIT ANALYSIS BY SEGMENTS
NUMBER OF SALES

TRADE TURNOVER ANALYSIS

TARIFF

WHAT'S INCLUDED

SMART TIPS
BILINGUALISM
ADAPTIVE GRAPHICS
MOBILE ACCESS

DETAILING TO THE LEVEL OF THE
CONTRACT AND INVOICE IN 1S

HISTORICAL DATA
ANALYST SUPPORT

ONBOARDING AND
IMPLEMENTATION ASSISTANCE

2 HOURS TECH. SUPPORT PER
MONTH

THE SERVICE OPERATES ON A

SUBSCRIPTION: 1170$/MONTH

BIA FINANCE & SALES




FUNCTIONAL:

DESIGN CUSTOMIZATION

8 HOURS

DIFFERENTIATION OF
ACCESS RIGHTS

10 HOURS

CUSTOMIZATION OF
INDICATORS

40 HOURS

INTEGRATION OF
ADDITIONAL SOURCES

25 HOURS

ADDITIONAL DEVELOPMENT PACKAGES:

SETTING UP PUSH
NOTIFICATIONS

3 HOURS

DEVELOPMENT OF OTHER
TYPES OF REPORTING

80 HOURS




CONTACTS | BIANALYTICS

MANAGE YOUR BUSINESS
BASED ON DATA

Kazakhstan, Almaty
WWW.POWERBI.KZ + 7 (727) 328-53-53

+7 (727) 853-53-53

SALE@ASPEX.KZ



mailto:sale@aspex.kz
http://www.powerbi.kz
https://www.instagram.com/bianalytics/
https://www.facebook.com/BIAnalytics-167354283648918
https://www.youtube.com/channel/UCV57oRFzxJrKQHuzjYoablg

TECH. SUPPORT | BIANALYTICS

BIANALYTICS IS VERY EASY TO IMPLEMENT

'| Install the agent on your side according to the instructions
2  We connect and configure the system
3 We issue accounts to connect to the system

4  You can work with ready-made dashboards



