The Problem

In 30 Days -

Get CRM Right

Is Your Business Asking Questions
Your CRM Can't Answer? You Are Not Alone...

We Need to Do More with What We Have. While economic shifts have impacted internal costs
and profitability - Customers are often willing to trade loyalty for experience and availability.

Customers accelerating needs for experiences, insights and outcomes from companies who
already are resource crunched - have created overwhelmed employees. And one size fits all
CRM is not helping.

We have all heard it - Low Code Platforms like Power Platform can help your users with a better
more connected, contextual experience and your IT team to go faster, plus extend the life of

your line of business solutions. We need to bring the Business and IT together to figure out how

to innovate while maximizing our tech investments - now!
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mail: info@congruentX.com

You Are Only 30 Days Away... cém

Get CRM Right for Dynamics 365 Sales

PEOPLE | TECHNOLOGY | ALIGNED

Amplify Innovation and People Experiences - using the Power Platform and Al - With
Dynamics Technology You Already Own
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30 Day Get CRM Right Challenge
What to Expect
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What Clients are Saying about the 30 Day Get CRM Right Challenge

“We were literally going to junk our system
and start over, Then we realized — it wasn’t
the software — it was the way it was
implemented” “Big Project then gone”

We are getting 10X the value we used to
get from other System Integrators”
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