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s Building Blocks
As a starting point, we will construct the building block HANA views. The purpose of building HANA
views is to make small reusable blocks. In analytic HANA modelling, working with these blocks allows
the HANA optimizer to skip large parts of the model when calculating a query execution plan which is
beneficial for performance.

The following set of reuse views will be built:
- CopaActualLineltems — connected to the CE10C01 COPA transaction table
- Exposing all fields from this table (with indication attribute vs measure)
- Areference document in section 6 contains the full list of fields that will be available
- Extra calculated columns will be added in the view so that these can be reused
anywhere
= Based on the extra added columns in the current extractions
= Attributes: for instance an attribute will be added indicating it refers to internal
or external sales based on profit center logic
= Measures: for instance a calculated measure ‘transport cost’ will be added
Filtered views based on this source will also be created such as
SalesOrderLineltemsQuery + InvoicesLineltemsQuery (filtered on record type)
CopaPlanLineltems — connected to the CE20C01 COPA transaction table
- Exposing all fields from this table (with indication attribute vs measure)
- Areference document in section 6 contains the full list of fields that will be available
- Here too we can already include extra calculated columns based on the data
extraction definitions in excel today

Date
- Adate dimension will be made available as view
- Every date is linked to a year, year-quarter, year-month, year-ISO-week etc.
Material
- Amaterial dimension will be made containing attributes such as the code, name,
material group, material type etc.
Customer
- Acustomer dimension will be made containing attributes such as the code, name,
country, region etc.
Organizational views
nited Kingdom)
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Why does
this
matter?
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Pain points

Experts are wasting time End users are lost
« Answering repetitive questions «  “How does this app work again?”
* (Re)writing or maintaining unused documentation .

“It's difficult to find the right report or app; there are just too
many ..."

*  “Why is total net sales different in these two reports?”
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adoption

Leaders are struggling to increase data & tool - EFm| —' ]

R

» Low data understanding beyond a core group of users
* Onboarding new people takes a lot of time & effort

» Experts leaving means important knowledge gets lost
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The same pattern

Documentation is inconsistent
If at all, documentation is created the hard way: locally in

excel files, Confluence/SharePoint pages or local texts
inside reports and apps.

Documentation is hard to find

A report, dataset or application can only provide insights once a
user understands it. A lack of accessible & to up-to-date
documentation leads to confused users and hinders adoption.




What if...?
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Q Data knowledge: always connected, available everywhere
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dScribe Data Extension

@ dscribedata.com 5.0 (3 ratings)

Extension  Functionalityand Ul 161 users

Knowledge collaboration across the org

Everything you document, connected

Documentation available where it matters




Solution

Available where it matters: knowledge embedded directly into your reports and applications
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The ‘Market Share' report provides a comprehensive +

Market share refers to the percentage of a market's
total sales that a particular company or product
holds. It is calculated by dividing the company’s
sales by the total market sales and multiplying by
100,

Take a look at this video!

analysis of a company's performance in the market. It

includes key metrics such as total category volume,

market share percentage and year-over-year (YOY)

change in market share by region and rolling period.

The report is designed to help business users understand

the company's position in the market compared to

competitors. It highlights areas of strength and

opportunities for growth by analyzing market share

trends over time and across different regions.

+ Total Category Volume: The total amount of product

sold in a specific category
Market Share Percentage: The portion of sales in the
category that the company holds
Year-Over-Year (YOY) Change: The percentage change in
2 metric compared to the same period in the previous
year
Rolling Period: A moving time frame used to analyze
trends over time
Region: A specific geographic area where the company.
operates

Configured Properties (0)no properties configured

Analytics Cloud

+ ANY other browser-based

application


https://www.youtube.com/watch?v=pUhe_YBLE1c&ab_channel=dScribe

Solution

Faster documentation writing with generative AI on top of an automatically generated graph:

Al-powered report documentation
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Total Revenue is a metric that represents the overall income generated by a company from its sales activities. It is calculated by summing up the
Sales Order Value for all completed orders, excluding any orders that have been cancelled. The calculation filters out orders with a
Cancellation Status  of " to ensure only valid sales are considered. This metric is governed at a global level, meaning it is applicable to the entire

organization. Total Revenue provides a comprehensive view of the financial performance of a company and is a key indicator of its success in

generating sales. By tracking Total Revenue over time, businesses can assess their growth, identify trends, and make informed decisions to optimize

their sales strategies.
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Solution

Fully customizable: Set up custom classifications and documentation fields
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They're fans!
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“It forms a central point in discussions about business definitions and business terms.”

- Frank Coucke, Team Manager Bl at De Watergroep
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- Robin Verclairen, Bl Developer at Wit-Gele Kruis

“Easy to use for our end users. Easy to use for the analysts who describe the data and
reports.”

“Without any explanation or training, data citizens can start to use the tool as it's
supposed to.”

- Nele Schouteden, R&D Data Manager at IMEC

O B Agristo frene & “tmec AED ot JORIS

De Watergroep

delaware

Read more at https://www.g2.com/products/dscribe/reviews
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