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Powerful scheduling pages for powerful businesses



Evolution of scheduling tools
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eg. Calendly eg. Lunacal

Mirakle 21:20 Hello Hello! Im Dave, your sales rep here at H4 2
LunaCal. I've been working at this awesome E 2
to me v = company for 3 years now. 7] s
=
-
7 1 was born and raised in Albany, NY & have g 5
g:;“l;l‘i“nute Meeting StlectaDateaTime been living in Santa Clara for the past 10 E E
1 2 N < sanmiyzozs (63 years with my wife Tiffany and my 4-year-
Can we connect tomorrow any time after 5PM? o » Dave Cooper e e E
e mm . N them are just starting school, so my calen.. o
Book a 30 min discovery call with me b1
[
April 2024 < > Monday 29
About g
Tue Wed Thu Fri  Sat  Sun ST l 1
llan 21:20 Tinesone 09:15 AM
© o e TmecoAson+ .
to me v L
09:30 AM
i 01:30 PM
How about Thu 5PM, or Fri 4-7PM?
01:45 PM
02:00 PM




Dave

Lunacal helps build T Wiams
powerful,
customisable

scheduling pages
that build trust

Connect

e \Whatsapp
instant connect

e Social links
e Email

Gallery
e Product Images
e Pricing

e Awards

About Me

Feature Video

salesforee

Salesforce
Platform
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Testimonials

"With all sales activities consolidated
inone place, Salesforce boosted our

team's efficiency by atleast 10%. It's a
no-brainer.

Documents

Text

e About Me
e Experience
e About
e Company
e FAQs
Video
e Demo video
e You talking about the
product

e Testimonial video

Testimonials

Documents

e Sales decks
e (Case studies
e ROI
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.. gets you free advertising..
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Reminder: Your scheduled meeting

with Adam will start in 30 minutes
Hi Sheryl 4 days post-meet

This is a friendly reminder that your
Salesforce Discovery call with Adam
will start in 30 mins.
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Configure Availability

Set specific times you're gvailable to meet, like
Mon-Fri, 10 AM - 6 PM. You can also have different
qvailabilities for different events

Configurations to

maX|m Ise sales Add notice period
effIC|enCy Set an advance limit to avoid last-minute surprises.

Example: Set a 2-hour notice period to prevent
sudden bookings while you’re not ready

Add buffers
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Embed everywhere

mail, Website, chatbot,

Add scheduling links to your E
. ads, Linkedin, Whatsapp, etc.

Implement scheduling
best-practices




Create collective and round robin events for
teams

- Collective events: Show availability when all the team members are
present and book everyone

- Round robin events: Sequentially assign team members for each
booking

You can also create multiple teams for different scenarios and multiple
events within each teams



As you scale, Lunacal’s exhaustive feature set will
cover all your requirements

Calendar Sync

Booking Links Automated Reminders

Notice Periods Workflows Custom Workflows

Scheduling Features | Buffer Times SMS, Whatsapp

Recurring Meetings

Availability Management B8 (5 AENATSE

Embed Widgets Analytics Engagement Insights

Round Robin Scheduling A/B Testing
Teams Group Bookings

Routing forms Zapier

Profile CRM

Integrations &
More Themes, colors Compliance Website builders
_ Image & Video Integration

Scheduling Page : : Others

File Sharing

Testimonials Section GDPR & others

Booking Forms

E Conversion Al Avatar

optimization )
Integrated journeys



With deep use-cases for sales, account management, support
and recruitment teams

Account Managers m Sales, Presales, SDR

Cross-sell additional Share company values, Share product details,
products, add product showcase culture & talk testimonials, awards, videos &
FAQs, get reviews about the hiring process build your credibility

s New Product Launch Experiences

Excited to introduce Salesforce SmartRoutes™ - an
Al-powered sales routing tool that transforms your
outreach strategy. ¥ Companies report a 35%
boostinlead conversions and a20%rise in sales rep

&iture Video

Life@salesforce

Salesforce
Platform
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productivity in just three months.




Exceptional support & onboarding

Lunacal Other Products

Onboarding

Support

Customer
Success




