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CONSULTING

Dynamics 365 for Sales + Atrtificial Intelligence + Linkedin Connector

The companies are looking for a better way to treat your customers, one of

the points is how companies can have a better sell process, not aiming just in
sales, but in create better relationships. One of the highest lack of the
companies is sales performance.

* Management of Accounts and Contacts portfolio by seller
(sales territories);

Full view of sales interaction with customers;
Management of visits and follow-up activities;

Detailing and monitoring of quotas and simple goals by sellers;
Hierarchical Management of Accounts and Relationships;
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] Sales charts and reports:
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Management special discounts etc.) according to the
registered information;

] * Relationship Assistant;
1 Pipeline by sales stage;
« Sales Forecast;
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