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THE RUDOLF PRESENTATION

HOW TO MANAGE BETTER 
YOUR SALES CHANNELS



The Rudolf App transforms 
challenges of managing sales channels 

into possibilities.

See and share all the information with your partners and don’t miss anything: 
where the sales and actions are happening, 

what has been done and 
what should happen next.



WHAT DO YOU WANT TO ACCOMPLISH?

VISUALIZE BETTER ACTIONS 
IN SALES CHANNELS?

OPTIMIZE YOUR DECISION 
MAKING?

GAIN DEEPER INSIGHT ON 
ACTIONS IN THE CHANNEL?

INCREASE EFFICIENCY OF 
YOUR SALES CHANNELS?



INSTANT VISUALIZATION OF YOUR ACTIONS 



ONE VIEW, WHOLE PICTURE!



ALL YOUR ACTIVITIES IN ONE PLACE 



KNOW YOUR CLIENTS 
GATHER AND SHARE INFORMATION WITH YOUR CHANNELS

SEE SALES PROGRESS FOR EACH PRODUCT SOLD TO THE 
CLIENT WITH CUSTOMIZEABLE QUESTIONNAIRES PER 
PRODUCT AND PER PROCESS:



SETUP YOUR PROCESSES EASILYEASILY SET UP YOUR PROCESSES AND PREFERENCES



THE RUDOLF ADVANTAGES

Fast to learn and deploy
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The Rudolf offers swift implementation with minimal 
training requirements. You can learn to use it just in few 
hours.

Basic system deployment can be done within 2 days. 

Easily integrated with ERP, CRM, and other tools, The 
Rudolf enables rapid onboarding and scalability.

Cost effective

The Rudolf's swift deployment, and user logic enable 
quick adoption within days. 

More importantly, gaining real-time insights into sales 
activities or inactivity itself, is already a time and cost-
effective approach to managing sales operations.



THE RUDOLF ADVANTAGES

Track Projects and Progress Visually
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Dynamic visuals show how questions are answered and 
sales targets are met, giving clear updates on progress. 

Maps and graphics can be viewed based on products, 
clients, regions, dealers, or any other customized 
perspective. 

For example, what are the tunneling projects where we 
have proposed product XYZ? And who are the 
stakeholders in those projects?

Collaborative

Work together, exchange and coordinate actions with 
your channel partners. 

Foster transparent and mutually beneficial 
collaboration, emphasizing actions that drive sales and 
improve customer engagement.



WHY ARE WE DIFFERENT?

WE ARE OPERATIONAL SALES 
CHANNELS SPECIALISTS

WE KNOW YOUR BUSINESS EASY UPLOAD OF DATA A PHONE CALL AWAY

We’ve been in the field, 
traveling, selling at trade 
shows, on work sites and in 
factories for over 25 years! 

We have developed our 
Clients’ sales channels all 
over the world. We 
understand your 
problematics.

Because we know your 
business, we help you set up 
your processes and data in 
the right way. 

We are always available 
in person, to answer your 
questions and help you 
on your daily use of 
Rudolf.



NORDIC INDUSTRIES DEVELOPMENT

Nordic Industries Development is a Finnish sales channels 
management consulting company. 

With over 25 years of expertise, we have developed a radically 
different approach to market and sales channel development 
– ACTIONABLES and MEASURABILITY of actions, based on 
clearly defined processes supported by IT.

Our unparalleled strength is getting involved in execution and 
having the deep operational knowledge of the industries and 
the countries’ business cultures.

Why we developed our unique Sales Channel Management 
and Dealer Collaboration Tool “The Rudolf”?

Our clients needed to understand what really happens inside 
the channels and gain “insights” and market understanding 
from the channel and end users, in real time. But, the most 
important was to create an ecosystem neutral tool for our 
clients to collaborate better with their channel partners.



Hopefully, this presentation gave you some ideas! 

Would you like to have a discussion about your needs and a live demo?

HOW CAN WE HELP YOU ACCOMPLISH YOUR GOALS?

Mrs. MAGALIE RACAUD 
PROJECT COORDINATOR/FOUNDER

+358 44 5521 502

magalie.racaud@therudolf.com

KORKEAKOULUKATU 33720 TAMPERE, FINLAND

mailto:magalie.racaud@therudolf.com

