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• Native in Microsoft Dynamics

• Data Management in Power Apps

• New Opportunity Assessment Tool

• New ValuePrompter® Playbooks 

• New Mutual Plan Letters, Reverse Timeline and Templates

• New Power Map and Power Map Templates

• New Pipeline Analysis and Impact Dashboards

What’s New?
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Launch from four 
places

Launch eValuePrompter
from Opportunity, Lead, 
Power Map, or Contact
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Start with Blank or 
Import Data from Template

Import ValuePrompter® 

Playbook 

Assign ValueSelling Role

Lookup Contact from Microsoft 
Dynamics

ValuePrompter®
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Add client responses to 
each ValuePrompter® box

Import a ValuePrompter® Playbook Create a Mutual Plan Letter
ValuePrompter®
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Import Mutual Plans from templates 
or start with a new Plan

Mutual Plan

Select existing Opportunity 
tasks or Plan box response 
text to be included in the 
Plan Timeline part of your 
Mutual Plan Letter

Choose from a list of Mutual 
Plan templates created by your 
Marketing or Enablement team
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Mutual Plan is editable 
with Rich Text formatting

Mutual Plan
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Launch an Opportunity 
Assessment from the 

ValueSelling tab

Opportunity Assessment 
Tool
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Qualified Prospect Formula® updates as each section of 
the Opportunity Assessment is completed

Opportunity Assessment 
Tool
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If all answers in each section are “Yes”, 
the Qualified Prospect Formula® updates

Opportunity Assessment 
Tool



© ValueSelling Associates, Inc.  |  Creator of the ValueSelling Framework®

Launch Power Map, 
a powerful org chart feature

Power Map
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Zoom in and out to view different 
departments or the entire organization

Add or Import Contacts from Microsoft 
Dynamics and Add Custom Departments

Power Map

Import custom configurations 
as templates
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View Buying Mode, Access Level,
VisionMatch Status, and ValuePrompter Status

Drag and drop Contacts into Departments

Power Map
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Create ValuePrompter® from Contact Tile

Show Reporting and Influence lines

Power Map
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View VisionMatch and ValuePrompter® 
status from the Contact tile

Assign ValueSelling Role, Buying Mode, Access Level, 
VisionMatch Status, and Notes in Edit mode

Power Map
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Edit imported Role tiles to
add Contacts and ValuePrompters®

Pre-build Power Maps to support 
strategic goals and prompt teams

to include desired roles

Power Map Templates
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The Pipeline Analysis dashboard shows 
ValuePrompter® Count by Stage, Access to Power, 

and Current Quarter Mutual Plan Status

Pipeline Analysis 
Dashboard
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Opportunities are sorted by fully qualified; partially qualified; 
not qualified; and not using the VS Framework

The Pipeline Analysis report shows the status of 
ValuePrompters®, Qualified Prospect Formula® 

qualifications, and Mutual Plans created; can be customized

Pipeline Analysis 
Dashboard
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Dashboards can be designed and 
customized by client to help drive 
manager coaching as well as 
measuring adoption and 
compliance.

The Pipeline Impact dashboard shows the 
status of various close/win metrics

Pipeline Impact 
Dashboard


